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			Lawyers Title of Arizona, Inc. has a long history of providing outstanding title and escrow services to the Arizona real estate industry. Lawyers Title consistently ranks as one of the top title insurance providers in the state of Arizona. At Lawyers Title we have a team united by our commitment to make the real estate transaction effective and efficient.

			We offer the most comprehensive and reliable service available by utilizing skilled title and escrow officers combined with the expertise of our sales executives.

			Lawyers Title is a wholly owned subsidiary of Fidelity National Financial, the #1 leader in financial strength.  As part of the Fidelity family of companies, your real estate transactions are safe and secure.

			Lawyers Title Of Arizona Services:

			
					•	Residential Resale

					•	Refinance & Lender Services

					•	Builder & Developer

					•	New Home Sales

					•	Trustee Sales Guarantees

					•	Foreclosure Services

					•	Multi Site, Multi State

					•	Commercial

					•	1031 Exchange Services

					•	Home Warranty

					•	Home Inspection

			

			

			For more information please visit:

			www.lawyerstitlearizona.com
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			Things To Consider Before Selling Your Property “By Owner”

			Most of us do not like to spend money unnecessarily, especially when we feel we could do the job at hand as well as the person or persons we are hiring to complete the task. It would be a good idea to consider the following questions to assess the process of handling the sale of your property yourself, before attempting to do so:

			
					•	Do you know how to determine the current market value of your home?

					•	Do you know how and where to advertise your home most effectively and what the costs will be?

					•	Did you know that each REALTOR* has access to a Multiple Listing Service (MLS), which is a database of properties listed for sale by REALTORS”. Real Estate Agents refer to MLS for prospective properties to show their clients and for comparable sales when determining value for a prospective listing. Only real estate agents have access to this information.

					•	Have you made arrangements for your home to be available for showing 12 hours a day, 7 days a week. If not, each hour that you do not provide this availability your home is “off the market”.

					•	Are you concerned about having strangers walking through your home?

					•	Do you know how to determine whether or not a buyer can qualify for a home?

					•	Are you conversant enough with real estate law to write a legal and binding real estate contract?

					•	Do you understand the steps of an escrow and what is required of you and the buyer to complete the transaction?

					•	Do you know which title company, real estate attorney, termite company, inspection company and lender to hire that will provide the best service and costs to you?

					•	Do you have experience with resolving problems and protecting your rights in a real estate transaction?

			

			Your home is probably your largest investment. You are the only one who can determine whether or not you should attempt to sell your home by yourself. Talk to a REALTOR® before you decide.  You may find that working with a professional is a lot less expensive and will get the job at hand done in a more timely and less stressful manner than attempting to do it yourself.

		

		
			Selling A Home? It Pays To Work With A Realtor®

			Without the professional guidance and expertise of a REALTOR®, selling a home can often entail many unnecessary complications. The following information, as prepared by the National Association of REALTORS®, best describes the many benefits of contacting a professional REALTOR® to handle all your real estate needs. The term REALTOR® is a registered, collective membership mark which identifies real estate professionals who are members of the National Association of REALTORS® and abide by its strict Code of Ethics. A REALTOR® is bound by a Code of Ethics and pledges to protect and promote the interest of the seller by providing fair treatment for all parties involved in the transaction. Here are some ways a REALTOR® can help you sell your home:

			Promotion By:

			
					•	Preparing a flyer to describe your property for public distribution.

					•	Posting a “For Sale” sign on your property.

					•	Advertising in the media. This includes MLS, flyers, local paper and home buyer magazines.

			

			Viewing By:

			
					•	“Open Houses” for the buying public.

					•	Conveniently scheduled appointments for house showings.

			

			Networking By:

			
					•	Neighborhood mailings.

					•	National relocation services.

					•	The Real Estate Association.

					•	Their personal network of clients.

			

			Working With You By:

			
					•	Conferring with you regarding when you want to place your home on the market.

					•	Establishing a sale price based on the following:

					-	Research of comparable properties.

					-	 Considering the current local market conditions.

					•	Establishing your probable net proceeds.

					•	Advertising your home and making suggestions on what you can do to make your property more sell-able.

					•	Reviewing the necessary paper work with you.

			

			Negotiating The Contract By:

			
					•	Reviewing the contract and your obligations.

					•	Explaining contingencies and release clauses.

					•	Explaining the legal disclosure requirements.

					•	Explaining the ramifications of pest control inspections/reports.

					•	Explaining your responsibilities regarding the condition of the property.

					•	Examining offers closely and explaining the reasons behind a possible counter-offer.

			

			Managing And Closing Escrow By:

			
					•	Following closely the progress of the buyer’s loan and coordinating the payoff of your existing loan.

					•	Facilitating the appraisal process.

					•	Staying in constant communication with the buyer’s agent to ensure a smooth escrow.

					•	Closely monitoring contingency removal dates and discussing these with you.

					•	Coordinating the details of the transaction with the escrow officer.

					•	Making sure you get your check and settlement documents promptly after closing.
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			Preparing Your House For Market

			First Impressions First

			
					•	Let the front of your house greet guests with a clean, maintained yard by fertilizing lawns, planting fresh seasonal flowers, trimming overgrown shrubbery.

					•	Painting can be expensive, but a little touch up goes a long way.

					•	Make sure your front door is solid, fresh, and welcoming.

					•	Inspect the roof for necessary repairs and any visible broken tiles or shingles.

					•	Repair cracks in the driveway and sidewalks. Clean up oil stains.

					•	Mend or paint neighboring fences or walls.

			

			A Little Decoration Goes a Long Way

			
					•	Simple, inexpensive redecorating such as paint and accessories can result in a quicker sale at a higher price. Light neutral paint colors, such as off-whites, permit most every one to “imagine” their furnishings in your home.

					•	Clean carpets if they are heavily soiled. Spot clean stains.

			

			Eliminate the Distractions

			
					•	Repair the minor flaws that can detract from your home’s value, such as leaky faucets, sticking windows and doors, broken handles and knobs.

					•	Remove cobwebs from ceilings and other areas.

			

			Never Enough Space

			
					•	Remove all unnecessary items in your attic, basement, or other storage areas and organize all closets to show ample space.

					•	Remove excess furniture so rooms don’t look small and cluttered.

					•	Have a garage sale to dispose of unneeded items-looks better now and less to move later!

			

			Squeaky Clean Bathrooms!

			
					•	Check and repair caulking in showers and bathtubs.

					•	­Install new shower curtain liners. Keep bathrooms looking and smelling fresh.

			

		

		
			15 Home Listing Tips

			1. Price Your Home Right

			Your agent can research comparable sales in your area and advise you of the appropriate price range for your property.

			2. Be Flexible on Financing Terms

			Have your agent explain what financing options are available. Flexibility on financing terms may secure a better selling price.

			3. Time it Right

			Ask a real estate professional to determine whether the market cycle is poised to net you the most money.

			4. Make Your Property Accessible to Buyers

			Lock boxes are a great way to make your home most accessible to agents for showing. Appointment-only showings are the most restrictive. If your lifestyle is not compatible with frequent showings, your agent will help you determine a solution to suit your needs. Remember, the easier a home is to show, the better the odds are of getting the deal you want.

			5. Use the Latest Marketing Technology

			Make sure your agent utilizes the latest technology, such as Internet sites and social media that cater to home-buyers. In some areas, cable advertising is popular. Others use 800-number interactive voice response systems. A good agent will know where you can get the best exposure.

			6. Stage Your Property Correctly

			Put some items in storage, create more light, play music or otherwise improve the ambience. Your agent can offer helpful advice to create the right first impression.

			7. Remember that Selling Property is not Seasonal

			Do not base selling decisions on the seasons. Property sells year-round.

			8. Re-Evaluate the Marketing Plan

			Re-evaluate your agent’s marketing plan periodically. Make needed adjustments based on the current market and buyers.

			9. Analyze Why You Are Not Getting Offers

			Eighty percent of all buyer activity comes from signs and MLS listings. So, if you are not getting offers and are flexible with showing your home, it may be time to re-evaluate your price, not necessarily your agent.

			10. First Impressions are Golden

			Sales have gone south thanks to unkempt lawns, cluttered closets, unpainted front doors, hard-to-work locks, blown light bulbs, bad color, stains, unlit areas, and foul smells. Spend time on the little things. Double up on your gardening. Keep things cleaner than usual. Take serious control of your pets during this time period.

			11. Make the Right Kind of Repairs

			Before making improvements, prior to listing, consult a real estate professional. Some upgrades will not yield any real increase in value, while others may increase property value substantially. Ask for low-cost solutions to minor repairs that will yield the best profits.

			12. Give the Sales Process Enough Time

			Homes may take three to six months in any market. Estimate how much time you have before you need to sell and then plan ahead to allow extra time. You don’t want to be forced to accept a disappointing offer.

			13. Screen Prospects Adequately

			One of the best reasons for hiring an agent is his or her ability to pre-qualify a prospect financially so that you don’t lose valuable negotiation time. Your agent may discover when a prospect has an ulterior motive for shopping homes.

			14. Believe that You Can Make a Difference

			The top agents in the industry report that their sellers are responsible for at least one out of ten sales. You can network with your business and personal friends, hand out flyers, and keep your house in move-in condition. Your agent should be ready to hand you all sorts of assignments to make the team effort successful.

			15. Test the Market

			Never put your property on the market unless you really want a sale! Get ready for a professional sales push when you list. If your plan harbors some indecision, resolve it before you list because success is every great agent’s objective!

		

		
			Open House Preparation Checklist

			
					F	If possible, make arrangements to be out of the house to permit the agent to do “their job.” If you are home, don’t force conversation with potential buyers. Be polite, answer questions, and point out highlights. They want to inspect your house, not make new friends.

					F	Protect your pets. Keep them out of the way in a restricted area or even out of the house.

					F	Open all blinds and drapes to make the home light and cheerful.

					F	Turn on additional lights and lamps as needed.

					F	Remove excess clutter from floor, tables, and counter tops.

					F	Keep your valuables safely locked up or out of sight.

					F	Clean the bathrooms so they sparkle!

					F	Don’t forget to make the bed and do the dishes.

					F	Dust and vacuum the house thoroughly.

					F	Removes excess toys and equipment from yards.

					F	Wash down your driveway and patios.­

					F	Turn off all TVs. Very soft background music may be acceptable in some cases.

					F	Fresh flowers in the front yard, on the porch, and in the house can create a welcoming effect.

					F	Light refreshments such as tea and cookies are a nice touch-fresh baked cookies or simmering cinnamon potpourri creates a pleasant aroma (or check with your agent to see if refreshments will be provided).
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			The Escrow Process

			Escrow is a neutral depository for funds and documents needed to complete a real estate transaction. When a buyer and seller have signed a purchase contract, a copy of that contract along with the buyer’s earnest money check are deposited into escrow. This constitutes opening of escrow and the escrow process begins and progresses as follows:

			A copy of existing deed is ordered by the escrow officer, to obtain the legal description of the property and the names of the record owners.

			The escrow officer or an assistant then orders a commitment for title insurance from the company’s title department, in order to determine what will be required to close the transaction and to inform the buyer and the buyer’s lender what will remain of record against the property after closing.

			Statements from the seller’s existing lender and the homeowners association are ordered in order to determine the amounts needed for payoff and/or transfer at the close of escrow.

			Copies of the commitment for title insurance, covenants, conditions and restrictions and termite inspection reports are forwarded to buyer, seller and lender for their approval as received.

			Upon receipt of the buyer’s loan documents from the buyer’s lender, the escrow officer prepares the settlement statement (or HUD), based on the information provided by the buyer’s new lender, the statements from homeowners association and payoff lenders and the purchase contract. The buyer and seller are contacted separately to schedule signing appointments for each. Buyer and seller sign separately. The buyer will deposit closing funds at the scheduled signing time unless other arrangements are previously made.

			After signing, the loan documents are returned to the buyer’s lender for approval and funding. Upon receipt of the loan proceeds from the lender, the escrow officer will release the documents in the transaction for recording with the County Recorder on the agreed upon recording date. After recording, the funds are disbursed and copies of all documents are provided to REALTORS®, buyers and sellers and the title insurance policies are issued to the buyer and the buyer’s new lender.

			In Arizona, real estate agents are authorized to write purchase contracts and escrow/title companies are authorized to complete standard documents to close a real estate transaction. As a result, attorneys are not commonly engaged in real estate closings of residential property. The real estate professionals generally involved include the real estate agents, the escrow officer and the buyer’s loan officer.

			Be advised, however, that none of the above referenced professionals are allowed by law to offer legal advice. If you have a complex transaction or have questions or doubts that cannot be answered by your real estate professionals, it is important that you consult with an attorney.

		

		
			Title Insurance Defined And Why You Should Have It

			In every real estate transaction, the matter of title insurance arises. A policy of title insurance is issued to a buyer and/or a lender to guarantee to the insured party or parties, “Free and Clear” title to the property being insured, from the beginning of time until the date and time the buyer acquires title to the property, or in the case of a lender’s policy until the date and time the lender’s loan document is recorded against the property. “Free and Clear” is defined as there being no loans, liens, encumbrances, back taxes, easements or covenants, conditions or restrictions against the property that were not disclosed on Schedule ‘B’ of the commitment for title insurance issued by the insuring company. The policy is issued for a one-time fee and will remain in effect as long as you or your heirs retain an interest in the property. This protects the buyer’s or the lender’s investment in real estate, including their legal defense against any claim or claimant. If a claim is valid, the title insurer will either resolve the title problem or pay the insured’s losses.

			Why You’re At Risk

			There are many title issues that can arise to cause the loss of your property or your mortgage investment. Title issues not disclosed by a most careful search of the public records, called hidden risks, are the most dangerous. Because of them, your title may be worthless or have a diminished value. Here are some title issues that can occur. You may not discover them when you buy real estate, but months or years later they can result in the loss of your property or an expensive lawsuit.

		

		
			
					•	Deeds by foreign parties

					•	Deeds by minors

					•	Deeds by persons of unsound mind

					•	Deeds to or from defunct corporations

					•	Defective acknowledgements (notary)

					•	Discovery of will of apparent intestate

					•	Duress in execution of instruments

					•	Erroneous reports furnished by tax officials

					•	False impersonation of the true owner of the land

					•	Forged deeds, releases, etc.

					•	Misrepresentation of wills

					•	Mistakes in recording legal documents

					•	Surviving children omitted from will

					•	Administration of estate of persons absent but not deceased

					•	Birth or adoption of children after date of will

					•	Claims of creditors against property sold by heirs or devisees

					•	Deed of community property recited to be separate property

					•	Deeds by persons supposedly single, but secretly married

					•	Deeds delivered after death of grantor/grantee, without consent of grantor

					•	Deeds in lieu of foreclosure given under duress

					•	Marital rights of spouse purportedly, but not legally, divorced

					•	Ultra vires deed given under false corporate resolution

			

		

		
			The Appraisal Process

			When you sell your house and the buyer is securing a new loan in order to purchase the property, the buyer’s lender requires a licensed appraiser to estimate the market value of the property to show the lender that they are making a prudent decision lending the buyer the money to buy your house. The cost of the appraisal is negotiable.

			Once the buyer begins the new loan application process, the lender will order the appraisal. In order to estimate the market value of your house, the appraiser will research the houses which have sold in your subdivision and/or your immediate area. Appraisers prefer to use sales which have occurred within the past 6 months and are similar to yours in regards to square footage, year built and amenities (i.e. swimming pool, garage, single story).

			The appraiser will measure your home, take photographs, and examine your house for its condition, specific improvements and amenities. You can help the appraiser by preparing a list of recent improvements and remodeling that has been done and include the approximate amounts spent for each improvement. Some appraisers will appreciate this information while others may not. However, if you had the information prepared for buyers looking at your home, then providing it for the appraiser will be a snap.

			If the buyers of your property are getting an FHA or VA loan, a few special requirements will be placed on your house. You must scrape and paint all chipping or peeling paint on your house or any structures on the property. You should also replace any missing or damaged shingles and missing slats or blocks in your fence.

			The lender will receive a copy of the appraisal a few days after the appraiser has been to your home. You may be told that the appraiser has some repair requirements before the lender can loan the buyer any money on your house. In that case, you must repair these problems and the appraiser will return for a re-inspection for an additional cost.
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			Inspections

			The standard Arizona Association of Realtors® purchase contract used by most real estate agents contains a provision that allows the buyer to physically inspect the property being purchased, either by himself or by a professional inspector or inspectors within the first ten days of acceptance of the contract by the seller. It is the seller’s obligation to provide the buyer access to the property during this ten day inspection period for whatever inspections the buyer requires. Below is a list of common types of inspections.

			Structural Pest Control

			
					•	To determine any active infestation by wood destroying organisms.

					•	To determine whether there is any earth to wood contact, cellulose debris or faulty grades on the property.

			

			In the event that there are wood destroying organisms or secondary issues with regard to the property, generally these issues must be addressed prior to the close of escrow and if the termite company that did the initial report does not do the repairs, then the property must be reinspected by a termite company and a clear report deposited into escrow, prior to the close of escrow.

			Physical Inspection

			
					•	This inspection can encompass inspection of the roof, plumbing, electrical, heating and any other accessible area of the property.

					•	A detailed report or reports will be written by the inspector or inspectors with recommendations for repairs, and same will be delivered to the buyer. Subsequently the buyer will request of the seller any repairs that the buyer wishes the seller to be responsible for, which, if the seller agrees to the repairs, would be completed prior to the close of escrow.

			

			Other Common Inspections Might Include:

			
					•	Well and Septic

					•	Hazardous materials

					•	Chimney

					•	Heating and Cooling

					•	Survey

					•	Zoning and Building permit compliance

					•	Structural Engineering
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			Home Warranties

			Home Warranties are insurance policies designed to protect a seller during the listing period and a buyer for one year after the close of escrow, against repair costs for mechanical systems and major appliances. The cost of a home warranty policy is a one time fee which either the buyer or the seller can pay at the close of escrow and which is renewable annually. There are a variety of home warranty companies and plans. The plans vary according to the optional coverage chosen by the insured which might include, but not be limited to heating, air conditioning, dishwasher, washer, dryer, refrigerator, garbage disposals, and pool or pool and spa equipment.

			A Few Of The Benefits Of A Home Warranty Are Listed As Follows:

			
					•	Replacement or repair of major or minor plumbing, heating or electrical problems during the policy period at a nominal service fee per incident.

					•	A full network of qualified technicians at your service.

					•	Protection of your budget against unexpected expenses for repairs or replacements of systems in your home for the first year of ownership (or subsequent years if renewed).
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			A Guide To Closing Costs - Who Pays What?

			Although most costs involved in a real estate transaction can be negotiated between buyer and seller, there are a lot of costs that are traditionally paid by one party or the other. We have set forth below a list of these charges:

		

		
			The Seller can be expected to pay:

			
					•	owner’s policy of title insurance

					•	homeowners association fees

					•	real estate commissions

					•	escrow fees (50%)

					•	payoff all existing loans, liens and 

					•		encumbrances, including all associated 

					•		costs and fees

					•	termite work

					•	taxes due and payable or back taxes

					•	recording fee (50%)

					•	delivery fees

			

			

			

			The Buyer can pay:

			
					•	lenders policy of title insurance

					•	endorsement fees for title insurance

					•	escrow fees (50%)

					•	impounds and interest on new loan

					•	all new loan charges (including appraisal,

					•		origination and discount fees, document

					•		preparation, etc...). 

					•	termite inspection fee

					•	­­hazard insurance premium for first year

					•	delivery fees

					•	homeowners association dues required by

					•		the association for future months

					•	recording fee (50%)

			

		

		
			Below is a list of costs involved in a transaction that are negotiable and there is no general tradition as to which party pays them:

			
					•	home warranty

					•	homeowners association transfer fees

			

		

		
			Mandatory Costs:

			FHA AND VA regulations require the seller to pay the following fees in an FHA or VA transaction, if applicable: assignment fee, flood certification fee, bring down endorsements, document preparation fees, photo/inspection fees, tax service contract, warehousing fees, or any other loan cost or charge except the following: prepaid interest, impounds on new loan, loan origination, loan discount fees or appraisal. In addition, on a VA transaction the seller is required to pay the entire escrow fee.

		

		
			The Seller’s Eight Most Frequently Asked Questions

			Q. 	When do I get my proceeds check?

			A. 	On the date of recording, you may request that your escrow officer either cut you a check for your proceeds or wire the funds directly into your bank account.

			Q. 	Why do I have to pay interest on my loan pay-off past the day of recording?

			A. 	Your lender continues to accrue interest to the date that they post your loan as being paid in full. This could be one or two days from the date your escrow officer sends your pay-off check via overnight mail or wire transfer.

			Q. 	When do I get a refund from my impound account?

			A. 	After your escrow officer sends your pay-off check to your existing lender, you can expect to get impound account back direct from your lender within 30-60 days. If you have any questions after that time, we suggest calling your lender.

			Q. 	When do I cancel homeowner’s/fire insurance?

			A. 	Please do not cancel your insurance until you have confirmed that your transaction has closed.

			Q. 	Why does my escrow officer require that I complete a 1099 form?

			A. 	A 1099 form is the reporting form adopted by the IRS for submitting the information required by law. Under guidelines established by the IRS, sellers of real property are required to have their sales price reported on the 1099 form.

			Q. 	What is a Statement of information?

			A. 	Statements of information provide title companies with the­­­­­­­ information they need to distinguish the buyers and sellers of real property from others with similar names, for the issuance of title insurance at close of escrow. After identifying the true buyers and sellers, title companies may disregard the judgements, liens or other matters on the public records under similar names.

			Q. 	I don’t understand tax pro-rations. How do they work?

			A. 	Each year on January 1st, the lien of that year’s property taxes attached to the land, pursuant to Arizona Law. However, the lien is not due and payable until October 1st of that year for the first half of that year’s bill and the second half of that year’s bill is not due until March 1st of the following year. Pro-rations are done to reimburse the buyer for the portion of the year that the seller has owned the property and has not yet paid taxes.

			Q. 	What will I need to take with me to Lawyers Title of Arizona to sign my closing documents?

			A. 	Take one of the following: Arizona Drivers License, Arizona ID card or Military ID.

		

		
			Moving Checklist

			Old Residence

			Preparing For The Move

			
					F	Leave keys & garage openers

					F	Travel funds (cash & checks)

					F	Defrost refrigerator

					F	Pet transportation

			

			Address Change

			
					F	Bank accounts

					F	Subscriptions/magazines

					F	Forward address to post office

					F	Credit cards

			

			Utilities

			
					F	Telephone (check for refund)

					F	Gas (check for refund)

					F	Electric (check for refund)

					F	Water (check for refund)

					F	Cable (check for refund)

					F	Garbage pickup

					F	Bottled water, propane, etc.

			

			Documents To Obtain

			
					F	Medical records

					F	Dental records

					F	School transcripts

					F	Veterinary records

			

			New Residence

			Address Change

			
					F	Ask postman to hold mail for your arrival

					F	Utilities

					F	Telephone

					F	Electric

					F	Gas

					F	Water

					F	Garbage pickup

					F	Cable

					F	Bottled water, propane, etc.

			

			Schools, Licenses, Services

			
					F	Register children for school

					F	Register to vote

					F	Register car

					F	Driver’s License (apply for new address)

			

			­­Medical Services

			
					F	New doctor

					F	New dentist

					F	New veterinarian

			

		

		
			ALL FORMS in this book are for 

			SAMPLE PURPOSES ONLY.

			Please check with http://www.aaronline.com/ or the appropriate 

			government agency website for the most up to date forms.
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WHEN IN DOUBT - DISCLOSE!

Ba

Sellers are obligated by law to disclose
all known material (important) facts
about the property o the buyer. Arizona
law roquires that you disclose material facts
about the property whther or not you are asked
by the buyer or a real sstate agent, or when
asked o complete a disclosure form. Thero are
also soma very specifc sallrcisciosures that you
are required by statute to make. For examplo,
sallors aro required o disclose information on
load based paint in homes buil pror to 1978,
and i he property i n the vicniy of a miltary or
public airport. You may also be required to
complete and record an Affidavit of
Disclosure if you are selling property in
an unincorporated area of a county.

you have a duty to disclose

the information, regardless of

whether or not you consider
the information material”

1tho buyarasks you about an aspactof o propaty,
you have a duty o dicloss the informaton, regard:
s of whather or not you consider the informaticn
material. You aso have a legal duly fo s facts
when dislosurs s necsssary 1 pravent a previous
‘Sttemeet fom being missading o misrepresonis: for
‘oxample, if something changes. Howaer, a seller
docs not gensraly have a legal cbigation to cortect
dsfects i ha property, a long as the dafects ara dis-
ciosod. Any cormection of the dafacts s a mator of
contract negottion betwaen you and he buyer.

Ifyou donot make th legaly required dscosures, you
may b subjectfo ol fabity. Undar carain cirum-
stancos, nondiecosurs of a fact s the samo as saying
hat tho fact doss not @xist. Thersors, nondscoeurs
may b ghven he same logal fict as faud.

The Arizona Assoclation of REALTORS®
Rosidential Sallrs Property Disciosuro Statoment
("SPDS") Is designed to assist you In making
thesa logally required disclosures and 1o avold
Inadvertant nondisclosures of materkal facts.

‘You should completa the SPDS by arswerng all uss-
ons as il and s thoroughly as possibe. Atich
copics of any avalablo inveces, warrants, inspocton
apots, and eases, to neurs that you ars discosing
accurats information. Also, uso the blank nes to
‘@xpan your answers. f you do not have he parsanal
knovdecge to anawsr a qussion, s mporant nct to
‘9 — usa the bank Inss o xplain the siuaton.

The SPDS is divided into six general sections:

(1) Ownership and Property: This section asks for general information
‘about the property, such as location, ownership and occupancy. Any
seller, whether or ot that sellr has actually lived in the property, should
be able to anawer most ifnot all,of the questions in this section.

(2) Buikding and Safety Information: This section asks fo nformation
regarding the physical aspects of the property. You shoukd disclose any
past orpresent problems vih the property and any work or improvements
‘mad to the property. You are also asked speciicallyto disclose any
knowlecge of past o cument presence of termites o cther wood destroy-
ing organisms on the property, and whether scorpions o other possible
“pests” have ever been present on the property. Akhough many sellers il
‘answer afmatively o these questions, they were necsssitated by law-
suitsinvobing the alleged non-disclosure ofthese naturalinhabtants.

(8) Utiities: You are asked whether the property currenty receives the isted
utities, and if s, t identfythe provider. The water sourcs and any known
nformation about crinking water problems shouid also be disclosed.

(& EnvironmentalInformation: A varisty of environmental nformation is
requested. In addition to questions regarding environmental hazards,
you are asked to disclose any issues relatingto soi setlement/expar-

ion, drainage!orads, or eroeion; noiss from the surounding areainclud-
ing afport and traffc noise; and any odors or other nuisances. Asa resut
of recent lawsuits and potential health conoems, you are asked specifical-

Iy ifyou are aware of any past or present mold growth on the property.

Wold spores are everywhers and when mold spores crop in places where

there is water damage or excessive moisture, or where there has been

flooding, mold will grow. Thus, you are asked to disclose any conditions
conducive to mokd growth, such as past or present dampness/moisture,
flooding, and water damage or water leaks of any kind.

(5) Sewer/Waste Water Treatment: There are many questions dealing with
the topic o sewer or wastewater reatment as a result of claims involving
alleged misrepresentations that the property was connected fo a sewer,
whenn fact t was not, You are asked i the entirs property is connected
toa sewer and i so, whether the sewer connection has been profession-
ally verfied. the property is served by an on-site wastewater treatment
facilty, .e.,a septic o altemative wastewater system, a variety of addl-
tional information is required.

(6) Other Conditions and Factors — Additional Explanations: Thess
blank lines provide space for youo disclose any ofher important nforma-
tion conceming the property that might affect the buyer's decisior-making
process, the value ofthe property,or it use, and to make any other nec-
‘essary explanations.

Please note: By law, selrs are ot obligated 1o disdoso that he property is o has
boen: (1)the it of a natraldeath,sukcide, homicds,or any othercine classifiod a5 &
felony; (2) owned or occuped by a person exposad to HIV, or daghossd as having
AIDS or any cther dissasa nt known to b transmited hicugh common occupancy of
real estats; or (3)locate n 1 victy of a sax offendr. Howowr, he law doss ot
protoct a sall who makas an intanfonal misrprosantation. For sxamps, i you aro
‘askod whethor thero has boan a dsath on the property and you know tha thoro was
such a dsath, you shoukd ot answer T’ or 1 dort know’ instsad you should itior
answor il or ospond that you e ot egally requied 0 answer the qussticn.
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DISCLOSURE

4a. 134, Sellor Proporty Disclosuro Statemont (“SPDS"): Sallr shall deliver a completod AAR Residontial SPDS for to the Buyer
435. within fivo () days aftor Contract acsoptanco. Buyer shall provide notce of any SPDS oms disapproved wiin the Inspection
138, Period or e (5)days afor racoiptof the SPDS, whichever i ater.

4b. 17, Insuranco Claim History: Sallr shall doiver to Buyer a wittn five-year insurance cams histoy rogarding Promisss (or a clams
138, hisory for the langth of tme Seller has owned the Premisas i Jecs than fve years) rom Sellef Insuranca company or an insurance
430, support organizaton or consumr faporting agency, of f navalabie flom thesa sourcs, from Salor, witin i (5)days afto Contract
140. accoplance. (Salr may obscura any reference 1o cate of birh or Socal security number from tha documant). Buyer shall povida
141, noios of any fems cisapproved wilhin e Inspection Pariod o fie (5) days aftr raciptoftha olaims istoy, whichaver isatar.

4. 142. Load-Based Paint Disclosuro: f o Pramises waro bult pior t 1978, 1ho Sallr shal ) noiy the Buyer of any known Ioad-basad
143. paint (LBP") or LBP hazards in tho Pramisos; () provids tho Buyar with any LB rsk assassmes or inspactions of the Promisas n
144. the Sollors possassion; (i) provido the Buyar with tho Disclosuro of Information on Lead-based Paint and Leac-basad Pt
145. Hazards, and any repor,racords, pamphlets, andior olher material referanced therain,induding the pamphiet Protect Your Farily
448, fom Load i Your Homa” (colctivaly "LBP Iformaton’). Buyor shall etur a signed copy of the Disclosur of Information on Load:
147. Based Paint and Lead Basad Paint Hazards o Salkr priorto GOE.

148. || LBP Information was providad priorfo Contract acoeptanco and Buyor acknowlodges the opportunity o conduct LBP risk
149, assossments or inspoctons during Inspoction Period.
450. | Sllr shall provido LB Informaton wihin v (5) days aftr Contract accaptance. Buyor ay witin en (10) days

181 or daye aftr receipt of the LB Information conduet or obtain a isk assassment or nspaction of the Pramises for the.
152. prosence of LBP or LBP hazards (‘Asssssment Period). Buyor may witin i (5) days aftor ocoipt of the LBP fommation of e
153. (5)days ator oxpration oftho Asssssment Poriod cancl his Contract

154, Buyor i further advisad 10 uss cartifiod contractrs 1o perform renovation; fapaf of painting prcfects that disturb loadbasad paintin
485 rosidantial propertos bult booro 1978 and 1o follow specific work practicas to prevent ad confaminaton.

158. It Premisas were constructed priorto 1973, (BUYER'S INITIALS REQUIRED)

187. 1t Prarmises wers constructed n 1078 orlater, (BUYER'S INITIALS REQUIRED)

4d. 158, Affidavit of Disclosuro: If e Pramisos i located in an unincorporatad arsa of the county, and fie of fowar parcels of property
480 other than subdivided proporty aro being transferra, the Seio shalldeliver a completod Aficavitof Discosuta in the form roquirod
160. by law to tho Buyer within fvo (5) days atter Contract acceptance. Buyer shall provids notce of any Afidavt of Discosuro toms
464. disapproved wihin the Inspection Pericd or five () days afi raceipt of tha Afidavit of Disclosurs, whichever s later

4. 162. Changes During Escrow: Sellor shall immediatoly noify Buyar of any changss in the Pramisas o disclosuros mads herain, in
163. the SPDS, or otherwise. Such nofice shall bo considerad an update oftho SPDS. Unlass Sollor s alfcady obligated by Section'5a.
164. or olhenisa by this Contract o any amandmanis hereto, 0 Gorract o apalr tha changed Hem disclosad, Buyar shal be allowed
165. iva () days atar dalvary of such nolica to rovida notios of disapproval t Seler.

5. WARRANTIES

5a. 166, Sellor Warrantios: Sallr warrants and shall maintain and ropair tho Promisos 5o that at he carer of possession or COE: () al
167 heating,cooling, mecharical, piumbing, and electricalsystems (incuding swimming pool and/or spa, mlors, fiter systams, cleaning
168. systoms, and haaters, I any), froa-sanding ranga/oven, and butin appances will be in working ccnditon; (1) all other agraed Upon
169. rapairs and corctions will ba compietad purstant fo Sacion 6; (i) the Premisas, inoluding all acional xistng person property
470. included in the sale, wil bo n substantaly the samo condion as on the dato of Gonlract acooptance; and () all persona proparty
471, natincluded I ha sale and all debris willba ramove from the Pramisas.

5. 172. Warrantios that Survive Closing: Sallr warans that Solor has disclosad to Buyer and Broker(s) all matorial lafont defocts and
473. any informaion concorming tho Promisos known 1o Selo, excluding opinions of vakuo, which matorialy and adversaly affect the
174. consideralion to be paid by Buyer. Prior to the COE, Seller warrants that paymen n full wil have bean made for al labor,
175. professional sonicss, materials, machinary, fixures, or tools furnished within tho 150 days immodlatoy proceding tho COE in
476, connecton with e constrution, aftration, or rapai of any structuro on of mprovemant to tho Promises. Selor warrants that the
177, informalion ragarding connaction to a sawer system or on-site wastewatar fraaiment facity (conventional seplo or alternativ) is
478, corracto the bast of Saller' knowladge.

Sc. 170, Buyer Warranties: Buyar warrants that Buyer has diclosed to Sellr any Information that may materiall and adversaly affet the
180, Buyor's abiiy to closa cecrow or comploto tho obigations of this Cortract. At the cafler of possassion of tho Promisas or COE,
481, Buyor waanis to Sallor that Buyor has conducted all dosired inopendart inspactions and invostigations and accapts tho Promisas.
182. Buyor warrants that Buyer is not rolying on any verbal reprosontations concening the Premises excopt disclosod as follows:
180,

184,

>
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BUYER ATTACHMENT e

This attachment should be given to the Buyer prior to the submission
of any offer and s not part of the Resiental Resale Real Estate Purchase
Contracts terms.
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ATTENTION BUYER!

You are entering into a legally binding agreement.

1. Read the entire contract before you sign it.

2. Review the Residential Seller’s Property Disclosure Statement (See Section 4a).

« This information comes directly from the Seller.
« Investigate any blank spaces, unclear answers or any other information that is important to you.

3. Review the Inspection Paragraph (see Section 6a).
Ifimportant to you, hire a qualfied:
« Mold Inspector
« Roof Inspector
« Pestinspector
«Pool Inspector
Heating/cooling nspector
Verlty square footage (see Section 6b)
Verity the property s on sewer or septic (see Section 6f)

4. Confirm your ability to obtain insurance and insurability of the property
during the inspection period with your insurance agent (see Sections 6a and Ge).

5. Apply for your home loan now, if you have not done so already, and provide
your lender with all requested information (see Section 21).

Itis your responsibilty to make sure that you and your lender deliver the necessary funds to escrow in
suficlent time to allow escrow to close on the agreed upon date. Otherwise, the Seller may cancel the contract.

6. Read the title commitment within five days of receipt (see Section 3c).

7. Read the CC&R's and all other governing documents within five days of receipt
(see Section 3c), especially if the home is in a homeowner's association.

8. Conduct a thorough final walkthrough (see Section 6m). If the property is
unacceptable, speak up. After the closing may be too late.

You can obtain information through the Buyer's Advisory at http:/www.aaronline.com.

Remember, you are urged to consult with an attorney, inspectors, and expers of your choice in any area
of interest or concern n the transaction. Be cautious about verbal representations, advertising claims, and

information contained in a listing. Vgrrify anything important to you.

[/ Buyers Check List

Buyor At Ut Fbmary 201
Copyi @ 2011 Arons Assstinf REALTORS. Al g s,
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‘Short Sale Addendum to the Residential Resale Real Estate Purchase Contract >>

LEGAL AND TAX ADVICE

Sellor acknowledges that Brokar s not qualiied to provid financlal, logal, or tax advice regarding a short salo transaction.
Therefore, the Saller Is advised to obtain professional tax advice and consult Independant logal counsol immodiatoly
rogarding the tax implications and adwisabillty of ontering Into a short sale agrosment.

(SELLER'S INIIALS REQUIRED)

UNFULFILLED CONTINGENCY

Inthe avent that Sallr and Sellers crado(s) are unabie o reach a short sale agreement acceptatia t both,aithe sales prica contained
horcin, Sallr shall prompty noty Buyor of sams, and tho Confract shall bo doamad cancoled duo 1o the ufulfiled short salo contin-
‘goncy. I appicablo, Buyor shall bo entied o a rotum of ay Eamost Money.

OTHER TERMS AND CONDITIONS

I the event that any provision contained n this Addandum conficts in whole or in part with any tarms containd in the Contract,
the provisions of this Addendum shall prevail and the confictng terms are hareby considered deleted and expressly waived by
both Buyer and Sollor.

o i e e
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61. 236. Buyor Disapproval. f Buyer, in Buyer's sole discration, isapproves of fems as allowed herei, Buyer shalldaiver to Sellr nofica
237. oftho e isapproved and sato n the notce that Buyar dects 1o ofher:
238, (1) immediately cancal ths Conract and al Eamast Monay shall ba elsased to Buyer, of
230 (2) provido tho Sallr an opportunty to coreotthe Homs cisapproved, in which cass:

200. (@) Sallr shall rospond in witing wihin fie (5) days or days aftr daliery to Saller of Buyer' notica of fams
21 disapproved. Sallrs falur 1o rospond to Buyar n wring Wi th spacifisd time period shall conclusively be doemad
22 Sellors rofusal o correct any oftho floms disapproved.

23. (b) I Seller agrees in writing to correct ftems disapproved, Seller shall corract the itams, complete any repairs in a
244, workmanilke manner and daliver any paid tecalpts evidencing the corractions and repairs to Buyer throee (3) days
2s. or days prior to COE Date.

26 (o) I Solloris unwiling or unabis to correct any of tho ems cisapproved, Buyar may cancelthis Contract witin fie (5) days
27. after dalvery of Sellers responsa or afer expiration of the time for Sellrs rasponsa, whichever oocurs firt, and al
2. Eamast Monay shall bo ralsasad to Buyer. I Buyar doss ot cancal this Contract wihin the five (5) days as providsd,
20, Buyer shallclosa esorow without comacton of hosa ftem that Sallr has ot agread n wriing fo correct

250. VERBAL DISCUSSIONS WILL NOT EXTEND THESE TIME PERIODS. Only a wrtien agrosmont signod by both parties wil extand
254 rosponso times of cancalaion ights.

252. BUYER'S FAILURE TO GIVE NOTICE OF DISAPPROVAL OF ITEMS OR CANCELLATION OF THIS CONTRACT WITHIN THE
253, SPECIFIED TIME PERIOD SHALL CONCLUSIVELY BE DEEMED BUYER'S ELECTION TO PROCEED WITH THE
254, TRANSAGTION WITHOUT GORREGTION OF ANY DISAPPROVED ITEMS.

6k. 255. Notice of Nor-Working Warranted Htoms: Buyor shal provide Sallr with notce of any non-working warranted tom(s) of which
255, Buyer bacomas aware during the Inspaciion Period or he Saller wananiy for that i) shall be walvad. Dalvery of such notica
257. shall ot afect Saller' obiigation to maintain o ropalr e warrantad tom(s).

61. 258. Homo Warranty Plan: Buyar and Sallr aro advised 1o invastigato the various homo warmanty plans availablo for purchass. The
250. partiss acknowledge that difcrent home warranty plans have diferent coverage opfions, exclusions, imiations, service foos and
260. most plans excludo pre-oxisting conditons.

261. || A Homo Warranty Planill bs ordered by | Buyer or || Sallr with the folowing optional coverage
. 10 ba ssued by ata costrot

tosrcoed § .to be paidforby [ Buyer | Seler

] Buyer dectings tho purchase of a Home Warranty Plan.

Walkthrough(s): Sols grants Buyer and Buyar's inspactor(s) easonable a06sss o conduct walkhroughis) of tho Prammisas for tho

puposs of saiisfying Buyer that any corracions of ropalrs agroed {0 by the Sallor have beon complolod, warranied Homs aro in

working condiion and that the Pramiscs is n substantaly the same condion as of the dato of Conlract accoptanco. If Buyor doss.
ot conductsuch walkihroughis), Buyer relsasas Soler and Broker(s) from abilty for any defects hat could have beon discovorod.

Soller's Responsibilky Regarding Inspections and Walkihrough(s): Sallr shall make the Pramisas avaiable for al spections
and walkihrough(s) upon raasanable notioa by Buyer. Seler shal at Sallers expensa, have all uities on, induding any propana,
until GOE to enabla Buyer to conduct thesa nspectons and walkioughis).

S BRBE P ER

3

7. REMEDIES

Curo Period: A party shal have an opporturiy to curo a polontal broach ofthis Contrac. f a pary flls o comply wih any provision
of this Coniract, the othar party shall dsliver a notia to the non-complying party spacifying he nor-complance. If the non-
complanco Is not cured within throo (3) days afer dalivery of such nofics (‘Cura Poriod), the falura o comply shall bocome a
breach of Contract,

Breach: Inthe avent of a breach of Conlract, the non-breaching party may cancel tis Coniract andior proceed agains the breaching
party in any clam or ramacdy that tho non-braaching party may hav in law or cquiy, subjoct {0 tho Atemativo Dispute Resoluton
Gbigations sat forth herain. In the casa of he Seller, bacause it wouid be dffcu o fix actual damages in the event of Buyer's
breach, the Eamast Money may ba deemed a reasonable astmate of damages and Sallor may, at Sallers oplion, acoapt e
Eamost Money as Sallr's sol riht o damages; and i tho oventof Buyar' braach arising from Buyer' fallure t doiver ho notce
roquirod by Section 25, or Buyer's inabilty o obtai loan approval dus to 1o walver of the appraisal confingancy pursuant 1o Secton
2m, Slr shall sxarcise this option and acoept the Eamast Monay as Saller' sole rightto damages. An unfufiled confingency is not
a breach of Contract. The parlies expressly agres thatthe falura of any party o comply with the terms and condifons f Secon 1d
o llow COE 1o occur on the COE Date, I nof cured aftr a cure nofioa is dalivarad pursuart to Sacton 72, wil consitute a malarisl
breach ofthis Contract, endering tho Contract subject o cancelaton.

BEERBEISNY REEN
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SHORT SALE ADDENDUM .
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D e e e AT
anizona | B B S e e S
[ | P e a1 e
P e b e ekl
N e rony e e

Soler:

Buyer:
Pramises Addrass:
Date:

ERRLBBE 3B

58 BYB

“Th folowing additonal terms and condiions ara haraby incuded as part of the Contract batween Seller and Buyer for the above
reforoncad Promisos. Delivry of all nofices and documontation shall be doamod delivrsd and raceived whon sent as required by
Section 8m of the Contract.

CONTINGENT UPON ACCEPTABLE SHORT SALE AGREEMENT

Buyer and Sallr acknowlsdgs that thero is moro debt owing against the Promisas than tho purchaso price. Tharaforo, tis Contract
is cortingent upon an agreoment botwaon tho Slior and Sellors oredior(s), acceptable to both, o soll tho Promisos for less than
the loan amount(s) (‘short sale"). Buyer and Soller acknowledg that it may take weeks or months o obtain crodior(s) approval of
ashort sal.

Nothing shalllimt a Sallr from accepting subsequent offes from subsaquent buyer(s) and submiting the baok-up confract(s) to
Slers credior(s) or considaration. Al partes understand and agrea that Sellrs craditor(s) may elect to alow the Seller o sel e
Pramisas only o the hokler of the Coniract with erms and condilions most aceaptabla fo craclfors).

DOCUMENTATION TO CREDITOR(S)

Sollorshallsubenit o crodios) a Copy of his Cortract,indlucing tis and ofher Addanda, and any other documantation required by tho
craditors) for approval of this sale within e (5) days after Contract acoepianos. Selkr agraes to difgantly work fo obtain short sale
‘approval and will prompty provide th cradtor(s) with aladdiional documantaton requirad, incuding an appraisa,at Sallers expensa, if
roquired. Salr instructs crodors) o provido approal staus updatos o Brokars) and Buyer upon request.

TERMS UPON ACCEPTABLE SHORT SALE AGREEMENT

‘Agresment Notics: f Soller and Saler's eraditors enter nto a short sale agrsement,the Soller shall immediatoly deliver notice
to Buyer (‘Agreement Notice").

Time Periods: The date of Sallers delvery of the Short Sale Agraement Notice to Buyer shall be dsemed the data of Contract
‘accoptance for purposas of all applicablo Contract tma periods.

Escrow and Eamest Money: Buyer shall promply opan Escrow and deposit Eamest Monay as dascribad in the Contract upon recelpt
of Agroamont Notice.

Sellor Warrantios: Buyor heraby waives Sollors warrantios as sotfoth i Linos 166-168 of Section 5a ofthe Cortract that al listed
toms shall bo in working coniion a the carfior of possassion or COE. Howover, Sallo warrants and shall maintain and ropai the
Pramisa 5o that, pursuant to lines 169-170 of the Confract at the aarller of possassion or COE, he Pramisas, incuing al heating,
ooling, mochanical, plumbing, and slectrical systoms (including swimming pool and/or spa, moltors, fiar systams, cloaning systorms,
and heators, if any), froe-standing rango/oven, buit-in appliances and addiional axisting porsonal property ncludod in ho salo, wll
bo in substantialy the same condition as on tho data of Cortract acoptancs and all porsonal property not includod in ho salo and
all dabris il ba ramoved from the Pramisas.

Close of Escrow: Closa of Escrow shall ocour thirty (30) days or days ater delvery of Agreoment Notice.

Greditor Requirements: Buyr and Seller agrea to cooparate with Cradior(s) and sign addional Credtor discosura(s) of axecute
additional addendum(a) requited by Creditor(s) as a condition of approval of the short sale, provided that Buyer and Sallr incur no
adkitional cost or Fabilty.

BUYER CANCELLATION
Buyer may unisteraly cancel this Coniract by nofic o Sellr at any tim before recsipt of  short sale Agraement Notics from Saler.

>>
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Loan Status Update (LSU) >>
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DOCUMENTATION

Lendar has racaived the Contract and all Addenda.
Lendar has sant nfial Good Faith Estimat and Truthn Lending (TIL) Disclosures.
Lendar has received a signed Applicaton/1003 and disclcsures

Londar has idontiied down payment source

Lendar has racaived and raviewad the Tila Comitment

Paymentfor tho appraisal has been rocsived

Lendar has orderad the appraisal

Buyer has locked the ntaras rate and poinis wih Lander

Lock expiraton date

Londar has received the Intial Requested Documentation listd on finos 22-35
Appraisal received and the Premises appraised fo at east the purchasa price

UNDERWRITING AND APPROVAL
Londar has submited the oan packags o tho Underwiter

Londar has oblainod loan approval with Prior to Document (PTD") Conditions.
‘Appraisal condltons have been met

Buyor has oan approval without PTD Conditons.

cLosing
Londar has ordred the Closing Loan Documents (‘DOGS?) and Instrutions.
Lendar has santthe DOCs o the Escrow Company.

Londar has rocaived the pre-auit from Escrow Company

Londar has approved the pre-auditfrom Escrow Company.

Lendar has raceived signed DOC from all parties

Allendar Gualty Control Reviws havo been completad

Al Pror o Funding (PTF) Condiions have boen mat and buyer has obtained
foan approval without conditons.

Funds hava boen ordered

Allfunds havo bosn received by Escrow Company

Close of ascrow occurs when the deed has been recorded at the appropriats county recorder’s office.

A

s
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Residential Seller's Property Disclosure Statement (SPDS) >>

YEs NO
18 ELECTRICAL AND OTHER RELATED SYSTEMS:
#0. (][] A®youawaro of any pastor prasent probloms with the clocicalsystom? Explain:
120,
121, [ []  lsthere a scourty system? ifyes, i it (Chack all hat appiy):
12 ] Loasad (Attach copy oflease if avallable) | |Owned (| Monitored || Other
123 (1 (] A®youawaro of any pastor prassnt problems wih the sacurty systom? Explain:
120,
125 [ [ Doastho Property contan any of the olowing systems or datsctors?(Chock al that appl):
128, ] Smokefir datection || Fir suppression (sprinklers) || Carbon monoxids detector
127, 1183, s you awars of any past or prosant problems with the above systers? Explain:
128,
120, MISCELLANEOUS:
120, (][] Awyouawaro of or have you obsarved any of the folowing on tho Property? (Chackall that appl):
11 ] Scorporss || Rabid animals | Bea swarms | Rodents || Reptles | Othar:
12 Explain:
12, How oftan = the Propary servioad orraated fo pests, rapls, Insacts or animals?
134, Nams of sarvics provider:
135 [ (] Awyouawars of any work dons on the Propart, such as bulding, plumbing,
1%, (Hno, skipto line 144)
17,
138 [
1w
w, [
. O
w [
",
O
s [
e [
7.
e [
40,

u ES
150, DOES THE PROPERTY CURRENTLY RECEIVE THE FOLLOWING SERVICES?

YES  NO PROVIDER
5. [ [ Eectity:
482 [ (] Fusk[ Naturalgas | Propane |OIl .
[
[
s 0O
[
[N
e 0O Public | Private water co. | Private well || Shared well | | Hauled water
120, Hwator source s a privato or shared woll complats and attach DOMESTIC WATER WELLAWATER USE ADDENDUM.
180, 1 source i publi, a privato wator company, o hauled water, Providr s:
161 NOTICE TO BUYER: IF THE PROPERTY IS SERVED BY A WELL, PRIVATE WATER COMPANY OR A
&2 MUNICIPAL WATER PROVIDER, THE ARIZONA DEPARTMENT OF WATER RESOURCES MAY NOT
= HAVE MADE A WATER SUPPLY DETERMINATION. FOR MORE INFORMATION ABOUT WATER SUPPLY,
164, CONTACT THE WATER PROVIDER.
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Residential Seller's Property Disclosure Statement (SPDS) >>

vES
o

o

oo o o

No
o

oo o o

oo o o

Aro you awaro of any proposad or existing associaion asssesment(s)? Explin:

‘Are you awaro of any pending o antcpated disputse or itigation rogarding the Proparty of the associaion(s)?
Explain:

Aro you awaro of any ofthe folowing recorded against the Property? (Chisck a that apply):
] Judgment lens | Taxllens | Othr norvconsansual ions.

Explain:

Aro you awaro o any assessments afectng this Proparty? (Cheok all ha apply):
[l Paving I Sower [|Water [ Eisctic || Othor

Explain:
Aro you awaro o any i ssues affeting tis Property? (Chisck al that apply):

] Rocordod easaments | | Uso rostitions | | Lot fne disputes | Encroachments
] Unracorded asments || Usa pernits ] Othar

Explain:

Are you aware of any publicor rvate usa paths o roachiays on or across tis Property?
Explain:

Aro you awaro o any problems with logalor physical acosss to the Proporty? Explain:
Ths roacttract access tohe Proparty ks maintained by the | County (| Ciy [ Homeo

1 Zoning | Building Codss | Utity
] Covenants, Conditcns,

‘Are you awaro of any other past or prasant roof probloms? Explain:

Are you aware o any roofrepairs? Explain:

s thers a roof warranty? (Atach a copy of warranty f avallable)
yes, i the oof warranty ransferable? Cost o ranster

NOTICE TO BUYER: CONTACT A PROFESSIONAL TO VERIFY THE CONDITION OF THE ROOF.
Are you awar of any inteior wallceling/door indow/oor poblems? Explain:

Are you aware of any cracks or stting invoking the foundaton, axtarir walk or iab? Explain:

Are you aware of any chimney or freplace problems, it applicable? Explain:

>>
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Residential Seller's Property Disclosure Statement (SPDS) >>

SEWER/WASTEWATER TREATMENT
YEs NO
1 [ Isthe entre Property connactad o a sawer? Explain:
1 [ iiyes, hasaprofessional verfied th sewer comestion? Ifyos, How and when:
NOTICE TO BUYER: CONTACT A PROFESSIONAL TO CONDUCT A SEWER VERIFICATION TEST.
Type of sawer: | Public I Privals " Plannad and approved sowar systom, but not comnectad
Nama of Providar
Aro you awaro of any pastor present poblems with the sewer? Explain:
Isthe Property sarved by an On-Sts Wastawater Traaimant Facliy? (I no, skip 1o ine 226
yes, the Facilty is: - Conventional septic system ~( Altamative system; type:
o o fthe Facity i an altemative system, is it currently being sarviced under @ mainienance coriract?

yes, name of contractor: Phona #:

‘Appreximate year Facily nstallod: (Attach copy of permit f avaiable)
o o ‘Ara you awara o any rapaie of alterations mad 1o this Facllty sinca original ntallaion?

Explain:

[=]=]
[u]

‘Appraximate date ofastFacilty inspection andior pumping of sspic taric
Ate you awaro o any past or present poblems with tho Faciity? Explain:

Roviewed and updated: _ Initials: ’
BUYER'S ACKNOWLEDGMENT: Buyer acknowledges that tha informatin contained herain s basad only on the Sellers actual
Knowledge and is not a warranty of any kind. Buyer acknowledges Buyars obigation to invostigate any matarial (mportant) facts In
regard to the Property. Buyer s encouraged to obtain Property inspactions by professional indepandant third parties and to
‘considar oblaining a homs warrarty profscton plan.

'NOTICE: Buyer acknowlacs tha b law, Selrs, Lassors and Brokers ars nt obigated o discosa that the Propary & orhas baen: (1) hasshe
of a nakraldsath, sucids, homicde, or any other crims cassiiod s a fkny; () owned or oocupia by a porson axposad 1 HIV, dagcssd as
aving AIDS ox any i issasa notiou b transiitid ough cormon oocupancyof el otas; o 3)located e vl of a sax ofenda.

By signing bslow, Buyer acknowledges recalpt only of this SPDS. If Buyer disapproves of any fems provided heroin, Buyer
‘shall deliver to Sefler writtsn notice of the Rems disapproved as providad n the Contract.
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Residential Resale Real Estate Purchase Contract >>

. 266, Altornativo Disputo Resolution (“ADR"): Buyer and Soller agrao to mediate any cisput or claim arising out of of relating o this

287. Contractin acsordanco with tho REALTORS* Disputo Resoluon Systom, or as othenwisa agraod. Al medation costs shall be pald
1288, oqually by the partis: I tho ovent that mediatin doss ot rasciv alldisputos or olaims, tho unrasoived disputss or claims shall bo
280, submitted for binding arbiration. In such event, the partes shall agree upon an arbilrator and cooperate In the scheduling of an
200, abitration hearing. If the parios are unablo to agroe on an abitator, tho disputs shall bo submiticd 10 the Amsrican Arbiration
201, Assoclation (AA?) n accordanca with the AAA Arbiratlon Rulas for the Real Estate Industry. The decision of the arbirator shall ba
282 final and nonappeslable. Judgment o the award rendared by the arbitator may be entared in any court o competent urisdicion.
203, Notwithstanding the foragoing, sither party may opt out of binding arbitration within tirty (30) days afer the condlusion of the
204, mediation confaranca by notca o the ofhar and i such event ifhar party shal ave the ight1o resor o court acton.

205, Exclusions from ADR: The folloing matiers ara exchuded from the requiremant for ADR hareundar: ) any action brought i the
206, Small Claims Division of an Arizona Justics Court (up fo $2,500) 5o ong as the mater is not thereafte transfered o remved from
207. tho small claims diision; () jucicial or nonjudical forockosurs of other acton of procesding 1o Snforce a doed of tust, morigags, or
208 agrooment for sale; (i) an unlawiul onty or detainer action; () the ling or nforcament of a mecharics lln;of (v) any mator that is
290, withinthe urisdicion ofa probate court. Furher, the fiing of a judiial action to enable the racording of a nofics of pending acton (Tis
300. pendons’), or ordor of attachment, raceivership, injuncton, o other provisional ramedias shal not constitte a waivor of o
301. obiigation fo submit the dlaim to ADR, nor shal such acton consti.ta a braach of ha duy to mediate or arbtrate.

302 Attorney Foes and Costs: Tho provaling party in any cisputo or claim botwaon Buyar and Sallr aising out o of rolating to tis:
308 Contract shall be awarded thel roasonable atiomey f20s and costs. Costs shall indudo, without imitaton, atiomey foos, export
304, witness foes, faas paid o nvestigators, and arbitation costs.

ADDITIONAL TERMS AND CONDITIONS

05,
08,
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Residential Seller's Property Disclosure Statement (SPDS) >>

vEs
o

oo

No
[a}

ooo

oo

Aro you awaro of any damage to any strcture on the Property by any ofthe folowing? (Chesk all hat apply):
[IFiood [|Firs | Wind | Expansivesoils) || Water || Hail || Other
Explain:

WOOD INFESTATION:
Are you awaro of any ofthefollowing:

Past prasancs of famitas of ofhor wood destroying organisms on the Propety?
‘Gumant prasenca offarmites or ofhar wood daairoying orgarisms on the Propty?
Past or pracant damage to the Property by tarmites or fhar wood dectroying orgarisms?
Explain:

‘Are you aware of pastor prasent treatment o he Proparty for temnites or ther wood destroying organisms?
yes, dats st treatment was parformad:
"Nama of traatment provider:
sthers a treatment warranty? (Attach a copy of warranty it avalable.)
yes, i the traament wamanty ransferrabla?

NOTICE TO BUYER: CONTACT STATE OF ARIZONA STRUCTURAL PEST CONTRO!
FOR PAST TERMITE REPORTS OR TREATMENT HISTORY.

HEATING & COOLING:

or0  landscape waterng system? fyes, type: || automatio timer | manual | both
1fyes, ara you awara of any past or presant problams with he landscape watering system?

Explain
Are thera any watar treaimant systems? (Check all that apply):

"l water ftrtion | reverse osmosis | water sotensr | Othar.

Iswator rcatmont systom(s) || ownod || eased (Attach a copy of ease i avallable)

Aro you awaro o any past or rosset problems with ho watar treatmant systom()?

Explain:

‘SWIMMING POOL/SPAHOT TUB/SAUNAWATER FEATURE:
Doss the Property contain any of thefollowing? (Chock al that apply):

I swimmingpool [ Spa | Hottub | Sauna | Water fsature

yes, ars aithar of the ollowing heated? | Swimming pool |_|Spa.Ifyss, typo of heat:

Aro you awaro of any past or rosset problems ralating o ths swimming post, spa, hot b, sauna or water featurs?
Explain

>>
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Residential Resale Real Estate Purchase Contract >>

1 389, THIS CONTRACT CONTAINS NINE PAGES EXCLUSIVE OF ANY ADDENDA AND ATTACHMENTS. PLEASE ENSURE THAT
300, YOU HAVE RECEVED AND READ ALL NINE PAGES OF THIS OFFER AS WELL AS ANY ADDENDA AND ATTACHMENTS.

32 T sALEsRERSON'S NAWE acenT cove PRI PR HARE s coBE
2. FiRw ABERESS svare zconE
3% —rerennEs veCERTONE o A

. 395, Agency Confirmation: The Brokar named in Saction Br abov s the agent of chack one):
306, [ thoBuyor; | tho Saller; o | both the Buyer and Soller

. 307. The undersigned agres to purchass the Premises on the terms and conditions herein stated and acknowledge recelpt of
308. a copy hereof Including the Buyer Attachment.

3. uvens siaNATURE NOIOAR A BUVER'S SIGNATURE AN

400,

a0t

9. SELLER ACCEPTANCE

. 402 Broker on behalf of Sell

a3,

404,

405,

. 406, Agency Confirmation: The Brokar named in Sacton 0a abov s the agent of (chock on):
407. " the Sallerjor | both the Buyer and Seller

. 408. The undersigned agres to sel the Pramises on the terms and conditions heraln stated, acknowledge recelpt of
400, copy heraof and grant permission o Broker named on Section 9a to deliver a copy o Buyer.

410. | Counter Offer s atiached, and i incorporated herein by raference. Sellr showid sign both thi offer and the Countar Offer.
411, | iftharo s a confict botwoan this offor and the Countar Ofer, tho provisions of the Countar Offer shall be cortroling.

2 seriews sianaTuRe NGBANR A SELLER'S SIGNATURE woTAN
M erems wave FrTES SEtcenE NAvE FRITED

M oomess asoREss

8. v svave, ze conE i aaTE, i CoBE

416, || OFFER REJECTED BY SELLEF 2
o v vern e WAL
For Broker Use Only:
Brokerage FilelLog No. Manager's Intals. Broker's Initls. Date
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RESIDENTIAL RESALE REAL ESTATE
PURCHASE CONTRACT ey

A EEREEEEIREER

.

1o

4.

1o

",

1g.

1. PROPERTY

1. BUYER:

Ve NAWEGE)

SELLEF

or (| as identfied n secfion 0c.

SertEnE NAVEE)

Buyer agraes to buy and Seller agress o sallthe real property with all mprovements, fixtures, and appurtanances theraon
or incidental thereto, pus tho porsonal proparty doscribed herain (collectvaly tho “Prermisos”).

Pramises Addrass: Assassor's #
cty. County: 42,2ip Coge:

$_ Ful Purchaso Prico, paid as ouined bolow

3
a

s

s

7. Logal Descrption:
s

0. Eamost monay
0.

1

$
$
s

15. Close of Escrow: Cioss of Escrow (COE) shall cccur when the daed i recordad at tho approprate county racorder’ offico. Buyor
16. and Sallr shall comply with allfarms and conditions ofthis Conlract, oxacute and daliver to Esciow Company all closing documarts,
17. and perform all thor acts necessary in sufficent ime to allow COE 1o cocur cn

oo \20 (COE Date"). If Escrow Company o rocorders ofics s cosed on COE Dats,

40. COE shall occur on the nxt day that both ars open for business.

20, Buyer shall dalivar to Esorow Company a cashiors check, wirod funds or othor immodiately avallablo funds to pay any down
21 payment, additonal deposis or Buyar's clsing costs, and iniruct the lendar,f applioable, to daliver immediatel avallable fnds fo
22. Esorow Gompany,ina suffient amount and in suficient 6mo to allow COE to ocour on COE Date.
Possession: Salle shall daliver possession, occupancy, exiling keys and/or maans to operats al locks, mailbos, seaurty
systemvalarms, and al common ara facliis to Buyer at COE or
Broker(s) recommend that the parlies sek appropriate counsl from insurancs, 1égal, %, and accouring profassionals fegardng
the isks of pre-possassion of post possession of the Premisas.
‘Addenda ncorporated: | | ASIS || Addional Cluso | Assumptin and Canyback || Buyer Contingancy || Domasti Watar Wl
HOA. | Load-Based Paint Disclosura || On-sita Wastawater Treatment Faclity || Short Sale
Other:

Fixturos and Porsonal Property: Sollor agraes that all existing ixures on the Pramisas, and any exsting personal proparty
spcifd ore,shll bo ncdd n i sle, icuding h olowing

BEEEREBREE BB N BRRE

roo-standing ranga/oven « light fxuros « draporios and othor window coverings.
+ coling fans « towol, cutain and drapery rods  + shors and awnings
+ attached floor coverings: « flush-mountod spealrs. « water-mistng systoms
+ window and door screens, sun scroens +storm windows and doors + solarsystoms.
+ garage door openirs and cortros « attachod media antonnas/  + malbox
+ outdoor landsoaping, founains, and ighing _ salallte dishes. « contral vacuum, hoss, and attachments
« pallst, woodbuming or gas-og stoves. + attached froplace cquipment  +  bult-n appliances.
+ storage shods. - tmers
>
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185
188,
187.
188
180,
190.
191
102
19,
104,
195,
196.

107.
108,
190.

20
201
22
203,
204

206,
206,
207.
208,

20,
210,
211
212

21
214

215
216.
217,

218,

210
220
221
22

2

224
225
25
227,
28
29,
2.

21

2
22
234
25

6. DUE DILIGENCE

Inspoction Period: Buyors Inspaction Pariod shal bo ten ({0) days or days aftor Contract acoeptance. Duting the
Inspocticn Period Buyer, at Buyar's expensa, shal: () conduct all desirod physical, snvionmontal, and othar types of nspectons.
and imvostigations to detormin tho valuo and conditon of the Promisas; (i) maks inquirios and consut goverment agancics,
londors, nsurance agents, atchiocts, and othor appropriato persons and enites concarming the suitablty of ho Promisas and the
sumounding aroa; () Investigalo appicable buding, zoring, fira, hoalth, and safoly codss to dotermine any potertial hazards,
Violations or defects i the Pramisas; and (i) verfy any material mutpl listing servica CMLS) information.If ha prasanca of sax
offendars in the vicinly or the ooourance of a dseasa, naturaldsath, suicds, homicide or ofhar crma on or n the vicniy i &
maoral mattor to he Buyer, It must bo investigaiod by the Buyer during tho Inspaction Period. Buyar shallkeop tho Promisas frao
‘and clear of lns, shallindomity and hold Sefle harmisas from allabity, clams, demands, damages, and costs, and shal ropair
al damages ariing from the inspoctons. Buyer shal provido Sellor and Broker(s) upon recaipt,at no cost, copies of allnspestion
Taporis conceming the Pramisas obtained by Buyer. Buyr s advised to consult the Arzona Depariment of Real Esata Buyer
Adtisory provided by AAR to assistn Buyer's due diigencs inspactons and invostigations.

Square Footage: BUYER IS AWARE THAT ANY REFERENCE TO THE SQUARE FOOTAGE OF THE PREMISES, BOTH THE
REAL PROPERTY (LAND) AND IMPROVEMENTS THEREON, IS APPROXIMATE. IF SQUARE FOOTAGE IS A MATERIAL
MATTER TO THE BUYER, IT MUST BE INVESTIGATED DURING THE INSPECTION PERIOD.

Wood-Dastroying Organism or Insact Inspoction: IF CURRENT OR PAST WOOD-DESTROYING ORGANISMS OR INSECTS
(SUCH AS TERMITES) ARE A MATERIAL MATTER TO THE BUYER, THESE ISSUES MUST BE INVESTIGATED DURING THE
INSPECTION PERIOD. The Buyer shall order and pay for all wood-destroing orgarism or nsact inspeciions parformed during the
Inspocticn Period. I he lendor roquites an updated Wood-Dastroying Organism o Inssct Inspaction Roport prior o COE, it willbo
porformod at Buyer's sxpenso.

Flood Hazard: Flood hazard designations or the cost of flood hazard insurance shal bo determined by Buyer during the
Inspection Pariod. If the Promisss are situatod in an aroa identified as having any specil flood hazards by any govemmental
entiy, the lander may requira the purchass of flood hazard Insuranca. Special flood hazards may also affect the abify to
encurber or improve the Premmisas.

Insurance: IF HOMEOWNER'S INSURANCE IS A MATERIAL MATTER TO THE BUYER, BUYER SHALL APPLY FOR AND
OBTAIN WRITTEN CONFIRMATION OF THE AVAILABILITY AND COST OF HOMEOWNER'S INSURANCE FOR THE
PREMISES FROM BUYER'S INSURANCE COMPANY DURING THE INSPECTION PERIOD. Buyar undarsiands that any
homeowner's,fir, casualy,or other insurancs desired by Buyer or required by landar shouid ba inplace at COE.

‘Sewor or On-sito Wastawator Treatment System: The Premisss aro connacted t a:
[ sawersystem || sapticsystem |__ atemative system

IF A SEWER CONNECTION IS A MATERIAL MATTER TO THE BUYER, IT MUST BE INVESTIGATED DURING THE
INSPECTION PERIOD. If the Premisss are saived by a soptic or altomativo systom, tho AAR On-sito Wastwator Traatmont
Faciity Addendum is incorporated herein by efarance.

(BUYER'S INITIALS REQUIRED)
‘Swimming Pool Barrier Regulations: During the Inspaction Period, Buyer agroa to investigate al applicable siale, county, and
muricipal Swimming Pool barie reguiations and agrees {o comply with and pay alcosts of compianca with said eguations prior o
occupying the Premmiscs, riess olherwiso agraod i wiing. f the Pramisos contains a Swimiming Pool, Buyer acknowlodges rocoipt
oftho Arizona Dopartment o Health Servicos approved privata pool safety notcs.

(BUYER'S INITIALS REQUIRED)
BUYER ACKNOWLEDGMENT: BUYER RECOGNIZES, ACKNOWLEDGES, AND AGREES THAT BROKER(S) ARE NOT
QUALIFIED, NOR LICENSED, To CONDUCT DUE DILIGENCE WITH RESPECT TO THE PREMISES OR THE SURROUNDING
AREA. BUYER IS INSTRUCTED TO CONSULT WITH QUALIFEED LICENSED PROFESSIONALS TO ASSIST IN BUYER'S DUE
DILIGENCE EFFORTS. BECAUSE CONDUCTING DUE DILIGENCE WITH RESPECT TO THE PREMISES AND THE
SURROUNDING AREA IS BEYOND THE SCOPE OF THE BROKER'S EXPERTISE AND LICENSING, BUYER EXPRESSLY
RELEASES AND HOLDS HARMLESS BROKER(S) FROM LIABLITY FOR ANY DEFECTS OR CONDITIONS THAT COULD
HAVE BEEN DISCOVERED BY INSPECTION OR INVESTIGATION.

(BUYER'S INITIALS REQUIRED)
Inspoction Period Notice: Prior to expiratin of the Inspaction Period, Buyer shall dalver to Seller a signed notoa of any fams
disapproved. AAR's Buyer's Inspecton Notico and Sellrs Responsa form Is avallabio for this purposo. Buyer shall conduct al
dosiad nspections and invastigaions prio to dalivering such notico to Sallr and al Inspocton Pariod flams disapproved shall bo
providad n s sigle noice.
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“AS IS” ADDENDUM oo et
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ARIZONA | Any chango n ihe pre-prited Janguage of (s form must be mads in a prominent manner.

ARazoN No rprosantations are made as {0 he fogal validiy, adequacy andjor ofects of any provison.

REALTORS' | inciuding tax consecquences thereol. fyou desire egal, iax o othr professional advice, pleass.
Consult you ttomey, ax achisor o profossional consuant

ﬂ' The pre-printed potin o this form has been drated b the Azona Assosiation o REALTORS.

Soler:
Buyer:
Pramisas Addrass:

Date:

s
.
7.
[
B
0.
1"
12,
1.
14,
15,
16,
17.
18,
10,
.
21
2
2,
2,

BNRR

.

a
2
EY
.
3.
.
7.
E
EY
.

a

a2

The folowing adcitonal terms and condions are hereby Included as a part of he Cortract between Seller and Buyer or the
above referenced Premises. Al terms and conditions of the Contractare hereby Incuded herein and deliery of all notces
‘and documentation shallbe desmed delivered and recelved when sent as fequired by Section 8m of the Contract

A. Seller and Buyer agres that the Premises Is belng sold In s existng conditon (*AS 1) and Seller males no warranty
oBuyer, ether express of mpied a51o the (1) conditin of the Premmises, ncluding,but ot lmited 0, Sellers Warrartios
in Lines 166-168 of Section 5a, which Buyer hereby walves; (2) zoning of the Premises; or (3) Premises' finess for any
partioular use or purpose. However, Sellerwartants and shall maintain and repar the Premises 5o that, pursuart o nes
169-170, at the earlr of possession or COE, the Premises, inluding all addtional existing personal property included
in'he sle, il be n subsiantiall the same condiion a5 on the date of Confract acoeptance and allpersona property
ot nluded inthe sale and alldebris wil be removed from the Premises.

B. Buyer s advised fo conduct independent Inspection(s) and Investigations regarding the Premises Witin the
Inspection Perlod as specified in Section 6a. Buyer retains the rights pursuant to Section 6]. Seller shall not
be' obligated to correct any defecls that may be discovered during Buyer's Inspection(s) and
investigations or otherwise:

C. Notwihstanding the foregoing, f an On-Site Wastewater Treatment Facilty (conventional sepc or lemative
system) (Faciity’) has been installed on the Premises, Seller and Buyer agree to complete-and execue the AAR
On-Sits Wastewater Treatment Faciity Addendum and Sellr agrees to pay for the Facilty inspectons, fees or
fepalrs as set forth therein,

D. Selle acknowiedges that selling the Premises ‘AS IS" doss no relleve Saller of the legal obigation to disclose all
known material latent deects to Buyer.

E. In the event that any provision contained i this Addendum conficts In whole or In part with any of the terms
contained in the Contract, the provisions of tis Addendum shall prevail and the conficting terms are hereby
consklered deleted and expressly walved by both Buyer and Seller

F. Other Terms and Gondions:

BUYER ACKNOWLEDGES THAT BUYER IS HEREBY ADVISEDTO SEEK APPROPRIATE COUNSEL REGARDING
THE RISKS OF BUYING A PROPERTY IN “AS IS” CONDITION.

Buyer recogrizes, acknowledges, and agrees that Broker(s) are not qualfied, nor ioensed, t conduct due diigence with respect o
the premises or the surounding area. Buyer is nstructed to consul with qualifed Icensed professionals 1o assist In Buyers due
diigence effrts. Because conducting due diigence with respect to the premises and the surounding area s beyond the scope of
the Broker's expertise and icensing, Buyer expressly reeases and holds hermless Broker(s) from abillyfo any defects o condiions.
that could have boen discorered by Inspection or investigation. Seller and Buyer hereby expressly release, hold harmless and
indemnity Broker(s) in this transaction rom any and all liabity and responsibilty regarding financing, the condition,
‘square footage, ot lines, boundaries, value, rent rols, environmental problems, sanitation systems, roof, wood infestation,
bulkding codes, govemmental regulations, insurance or any other matter relating to the value or condition of the Premises.

h A Updad: ebny 2011 Goph 208 Ao Aascostion o REALTORS® Al ihte e
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Risk of Loss:  thera i any loss or damaga o Premmises betwean the date of Contract acosptanca and COE o possession,
‘whichevor is cater, by roason of firs, vandalism, flood, sarthquaks, or act of God, the fisk of loss shall be on tho Sellor, provided
howsver, that i he cost of rapalfng such loss or damage would exceed ten percont (10%) of the purchass prics, ithor Sollr or
Buyor may elocto cancel the Contract

Pormission: Buyer and Sallor grant Brokar(s) permission to advso the pubc of this Contract,
‘Arizona Law: This Contract shall be govered by Arzona law and kursdicion is exclusivaly conferred on the Stata of Arizona.
Time s of the Essence: The parlss acknowedge that ma s of tha assanca in he parformance of the obligations described herai,

‘Compansation: Soler and Buyer acknowlodgs that Brokars) shall be compansato for servioas ronderad as praviously agrood by
saparato witen agraement(s), which shal be delvered by Broker(s)to Escrow Company for paymant at COE, o previously paid
I Sl is obligatad to pay Brokar(s), this Contractshallconsifut an iravocable assignment of Sale's procesds at COE. f Buyer s
obligated to pay Broker(s), payment shal be collectod from Buyer as a conditon of COE. COMMISSIONS PAYABLE FOR THE
SALE, LEASING, OR MANAGEMENT OF PROPERTY ARE NOT SET BY ANY BOARD OR ASSOGIATION OF REALTORS®, OR
MULTIPLE LISTING SERVICE, OR IN ANY MANNER OTHER THAN BETWEEN THE BROKER AND CLIENT.

Coples and Countorparts: A fuly execuod facsimi or loctroic copy of tho Confract shal b troatod as an original Contract This
Contract and any ofher documorts roquired by ihis Coniract may be exscutod by facsimilo or other clectronc means and n any.
numbar of countarparts, which shall become sffective upon dailvery as providad for harai, xoept that the Lead-Based Paint
Disclosura Statemant may not ba signed In countarpart. All counarparts shall be daamd 1o constfie ona instument, and sach
counterpart shal b doemed an original

Days: Al refarencss to days in this Coniract shall ba consiruad as calendar days and a day shall bagin at 1200 am. and
end at 11:50 p.m.

Calculating Time Periods: In computing any timo pariod prascribed or allowsd by this Contract, the day of tho act or ovent from
‘which the ime poriod bogins 0 run s notincuded and th last day ofth time perod i indluded. Contract accaplance ooours on tho
dato that the signod Contract (and any ncorporated counte offo) s delverod to and rocaived by tho appropriats Broker. Acts that
must bo performed thrao days pior o tho COE Date must be parformed thiso full days prior (.2, If COE Date s Friday the act must
ba performed by 11:59 pm. on Monday).

Entire Agreement This Contract, and any addanda and aftachments, shall consifd the enira agraament betwasn Sallr ard
Buyer, shall suporsed any cfher wrton or oral agraements batwiean Selle and Buyor and can be modified only by a writing signsd
by Selier and Buyor. The falrs o nital any page of tis Contract shalnot affecttho valcty o tams,of this Contract.

Subsequent Offers: Buyer acknowladgos that Soler has tho ight o acoept subsoquant offers urtl COE. Sallor understands that
any subsaquent offor accaplad by the Sellor must bo a backup offer continganit on the cancallation ofhis Conact,

Cancellation: A party who wishes 10 exeraia the right of cancallation as allowed hersin may cancal his Conlract by dalivering
notice stafing the reason for cancelation to the ofher party or o tho Escrow Company. Cancallation shall bocome fective
immediataly upon dalivery of e cancliation nofcs.

Notics: Urlass otherwisa providad, dalivry of all notces and documentatin requirad or parmitiad haraundar shall be in wrtng and
doomad delivorod and recelved when: () hanc-doliverad; (1) sont va facsimilo tansmission; (i) sent via olectronic mall f omal
addrossas ar providod horoi; or () sant by rocogrized ovemight courier senics, and addrossed fo Buyer as ndicated in Seclion
8r,to Salla as indicaled n Sacton 9a.and to he Esorow Company ndicaled In Secton 3a.

Eamest Monoy: Eamost Mony is inthe form of: || Porscnal Chock | | Other
1f applcable, Eamest Monay has baen racalved by Broker namad In Secton Br and Upon accaplance of s offr wil ba deposfisd
with: ] Esorow Company || Broker's Trust Acoount. Buyer acknowladges that falurs to pay tho roquired closing funds by the
schedulod COE, f not cured aftor a curo notica is delverod pursuan o Soction 7a, shal bo construed as a matorial broach of this
contract and all Gamest money shall bo subjoct o forfltre.

Roloase of Broker(s): Sellor and Buyer horoby exprossiy roloass, hokd harmloss and indemnity Brokar(s) in this transaction
from any and all llabity and rosponsIbilty rogarding financing, the condltion, squaro footago, ot lies, boundariss, valus,
ront rols, environmental problems, sanitation systams, roof, wood Infostation, building codss, govemmental regulations,
Insurance, prico and torms of sale, return on nvestment or any othor matter rolating 1o the value or condition of the
Promisos. The parties understand and agree that the Broker(s) do not provide advice on property as an investment and are
not qualifid to provide financial, logal, or tax advice regarding this real ostato transaction.

(SELLER'S INIALS REQUIRED) (BUYER'S INITIALS REQUIRED)

Torms of Accsptance: Ths offerwil become a binding Contract when accaptancs is signad by Salor and a signad copy dolivered
in person, by mail facsimi or sectronically, and roceived by Broker named in Section 8r

by . at am.fp.m., Mountain Standard Time.
Buyer may wihdraw ihis offorat any fime pror o recolptof Sallors signed accoptance. I o signed acoaptancs s recaived by his
data and ime, tis offer shallbe deamed wihdrawn and the Buyar's Earmast Money shallbe retumed. o
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MESSAGE TO THE SELLER:
Selrs aro obligatod by law to ciscioss allknown material (mportan) facts about the Proporty to the Buyer. Tho SPDS i dssigned to assist
You in making theso disclosurs. If you know something mportant about the Proparty that is ot addrassed on the SPDS, add that
nformtion o the form. Prospective Buyars may rely on the information you provids.

INSTRUCTIONS: (1) Complsts s forn yourset. (2) Answar al qusstions tnthully and as full as possile (3 Atch al avallable supporing
documentaton. (4 Usa sxplanatcn es as nacessary.(5) f you do nt have th personal knowladg to answer a queston, use the explanation
lnas o explain. By signing balow you acknonedge that i faurs o dsolose known maleril Ffomnation about he Property may rasu n biy.

MESSAGE TO THE BUYER:

Athough Selles are obligate o discloss all known material (mportant) facts about the Property, there are kel facts about the Property
‘that the Sellrs do notknow. Thersfors, s mportant that you take an actie rol i obtaining information about the Property.

INSTRUCTIONS: (1 Review tis fom and any atiachments carafuly. (2) Verly al mportant nformaticn. (3) Ask about any inoomplete or
inadaquata rasponsas. (4) Inquira about any conoams ot addressed on the SPDS. (5) Review all otar applicable documans, such as
‘CGaR's, assodation bylaws, surveys, rles, and the il report or commitmant. (6) Obtain professional inspections of the Proparty.
7 Investigats the surrounding arca.

THE FOLLOWING ARE REPRESENTATIONS OF THE SELLER(S) AND ARE NOT VERIFIED BY THE BROKER(S) OR AGENT(S).

OWNERSHIP AND PROPERTY

1. AS used horoin, Proparty” shall maan the real propety and allftures and mprovemanis thercon and appurtonances incdontal thareto,
2 plusfixures and personal propery dascrbed in the Gonfract.

3 PROPERTY ADDRESS:

(EvREET ACBRES

. Doss the propertyincudo any leassd land? | |Yes | INo.
s the Property located in an unincorporaled area ofthe county? | Yes || No If yas, and five or fewer parcels of land other than subdivided.
land are being ransforrod, the Seller must furish the Buyer with a written Affidavit of Disclosure In the form required by law.

4
s
6
7. LEGAL OWNER(S) OF PROPERTY: Date Purchased:
&
o

g wATe @

& the legal owner() of the Properly a forsign parson or a non-asident alin pursuant 1o the Forign Invastmant in Raal Property
Tax Act (FIRPTAY? - Yes | |No If yes, consult atax advisor; mandatory withholding may apply.

10. s tho propary ocated in  commuriy defined by th falrhousing laws as housing for odor persons? || Yes [ |No

11, Explain:

12, Approximato yearbult._ I Property was bl prior to 1978, Sellr must urnish the Buyer with aleac-based paint disclosurs form.

13, NOTICE TO BUYER: IF THE PROPERTY IS IN A SUBDIVISION, A SUBDIVISION PUBLIC REPORT, WHICH CONTANS A VARIETY OF INFOR-
14, MATION ABOUT THE SUBDIVISION AT THE TIME THE SUBDIVISION WAS APPROVED, MAY BE AVAILABLE BY CONTACTING THE
15, ARIZONA DEPARTMENT OF REAL ESTATE OR THE HOMEBUILDER, THE PUBLIC REPORT INFORMATION MAY BE OUTDATED.
16 The Proparty i currenty: | Owner-ocoupied | | Leased || Estate | | Foreclosure [ |Vacant Ifvacant, how long?.

17. W rental property,how long? ‘Expiration dato of currnt las: (Attach a copy oftho Ioase i avallable)
48, W any refundable deposis orprapald rants are baing hald, by whom and how much? Explain

‘Ara you awara of any ransfar fees or ofhar ass dua upon transfe oftha Property? Explan:

YES NoO
£ Have you snlred nto any agreement o transforyour infrast n the Proparty in any way, nciuding rntal renowals
21 or optons o purchass? Explan:

2 Aro you aware i hero are any associaion(s) governing this Proparty?

= fyes, provida cortac(s) inormatin: Nam: Phone #:

2. tyes, are thore any fecs? How much? §. How often?

=

=

>>
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Pursuant to Soction 2 of the Confract Buyer shall doivor to Solkr tha AAR Loan Status Updato (LSU) describing th current
status of the Buyar's proposed loan wihin iva (5)days after Conlract accaptance and heraby insructs lendar to provida an Updaled
LSU o Broker(s) and Seller upon roquost. Londar" s indicated on nes 4 and 5.

Lond

Closing Loan Documents Delivery Date: Closs of Escrow Dato:

Buyers):

Sollr(s):

Pramisos Addross:

ciy: AZ ZIP Cod:

PRE-QUALIFICATION INFORMATION

Buyeris: Marriod | Unmaried || Logaly Separated
Buyer ls | isnot ralying on the sala o laasa of a property o qualfy for ths loan.
Buyer s || isnot relying on Salior Concsssions for Buyer's loan costs including pre-paids, impounds,

‘appraial foss and Buyers o and sscrow foss. (Note: Tho amount that te Sello agrees t contibuts, f any,
shallba established In the Contract).

Type of Loar Conventional || FHA || VA | USDA " Other
Occupancy Typs: | | Prmary [ Secondary || NomOwner Occupied
Property Type: Singl Farmiy Residencs || Candominium | Plannad Unit Developmant | | Maruactured Homa
[ Mobile Homa 1 omer:
" Lender has provided Buyer wit the HUD form “For Your Protscion: Gat a Home Inspecton” (FHA loans o).
1 | Londar has comploted  verbal discussion with Buyar incucing a discussion of incomo, assets and dobis.
" || Londer has obtained a Tri-Merged Residential Cradit Report
Basad on the Information provided, Buyer can pro-qualify for a loan amount of: § .
assuming a monihy principal and nfres oan paymentof§ . provkded hat he otal monthy housig
paymont (wfch ncudes pAnopal, eres, motgage Insurance,proper xes,homeowmors insurancs, HOA 15, and lod nsurance,
f appicabl) doas not excod: §
Interest rate not to excood “
Initial Requested Documentation: Lendar has received ha following information fom the Buyer:
(Additonal documentation may be required).
T paysins 52 ™ Down PaymentReserves Documaniation
Wz Gift Documentation
Persona Tax Retums ‘CradiLiailty Documentation
Corporate Tax Ratums Otver:

‘Additional comments:

Buyer has instuctad, and Londar agroes {0 provids loan status updatos on this AAR Loan Status Updata form to Sallor and Broker(s)
within fiv (5) days of Contract acceptance pursuant to Sectn 26 of the Contract and upon raquest thoraflr.

Buyar intends to proead with the abova rafaranced Lendar on the tarms dasribad herain, Buyar acknowledges receipt of  copy hareof,

>>

Loan S Updas - Updaed: Fbrary 2011+ Gopyht 2011 Az Asscsiton f REALTORS". Al ighs senved.
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3. TITLE AND ESCROW

Escrow: This Contraot shall be used as escrow instructions. The Escrow Company employed by the partis to carry out the
terms of this Contract shall be:

Title and Vesting: Buyer wil take tie as determined before COE. Taking il may have significant legal, estate planning and tax
consequences. Buyer should obtain legal and tax adhice.

Title Commitment and Title Insurance: Escrow Company is hereby instrucied to cbain and deliver to Buyer and Seller directy,
addressed pursuant o 8t and Sc or as ofhenwise provided, a Comitment or Tile Insurance together with comlete and legible copies
of al documents that will remain as exceptions fo Buyer's policy of Tile Insurance (Tide Commitment), inclucing but not mited to
‘Condiions, Covenants and Restrictions (‘CC&RS"); deed restictons; and easements. Buyer shall hav fiv (5) cays ater receipt of he
‘il Commitment and ater receipt of notce of any subsequent exceptions to provide notice to Seller of any tems disapproved. Seler
shalconvey till by warrarty deed, subject to existing taxes, asssssmerts, covenants, conditons, restictions,rghts of way, easements
and all other maters of ecord. Buyer shal be provided at Selles expense an American Land Tile Assosiation (ALTA') Homeowner's
Tile Ineurance Polcy, or # not avaiable, an ALTA Residental Tile Insurance Policy (Plain Language’r-4 unils)or, # not avaiable, a
Standard Owners Title Insurance Policy, showing fitle vested in Buyer. Buyer may acquire extended coverage at Buyer's own addiional
expense. I appicable, Buyer shall pay he costof obtaining the ALTA Lender Tile Insurance Policy.

Additional Instructions: () Escrow Company shallprompty furnish nofice of pending sale tat contains the name and address of the
Buyer o any homeowner's association in which the Premises s located. i) Hf the Escrow Company s also aciing as the tle agency
but is not the fitle insurer issuing the tile insurance policy, Escrow Company shall defver to the Buyer and Sellr, upon deposit of
funds, a dosing protection eter from the il nsurer indemifying the Buyer and Sellr for any losses due to fraudukt acts or breach
of escrow instructons by the Escrow Company. (i) Alldocuments neessary to close this transacticn shall be excouted promptly by
Seller and Buyer in the standard fom used by Escrow Gompany. Esarow Company shall modify such documents to the extent
necessary to be consistent vith this Contract.(v) Escrow Company fees, s othenwise stated herein, shall be allocated equaly
between Seller and Buyer. (v) Escrow Campany shall ssnd to all paries and Broker(s) copies of all notices and communications.
directed to Seller, Buyer and Broke(s). (v Escrow Company shall provide Broker(s) access to escrowed materals and information
regarding the escrow. (v) f an Afidait of Disclosure is provided, Escrow Company shall record the Affdavit at COE.

Tax Prorations: Real property taxes payable by the Seller shallbe prorated to COE based upon the latest tax information available.

Release of Eamest Money: In the event of a dispute between Buyer and Seller regaring any Eamest Money deposited wih
Escrow Company, Buyer and Seler authorize Escrow Company to release Eamest Money pursuant to the terms and conditons of
thie Gontract in ts sole and absolute discretion. Buyer and Sellr agree 1o hold hamnless and indemnify Escrow Company againet
any claim, acton or lawsuit of any kind, and from any loss, judgmen, or expenss, including costs and attorney foes, arising from or
reating in any way to the release of Eamest Money.

Prorations of Assessments and Fess: All assessments and fees that ar not a lien as of the COE, indluding homeowner's
associaton fees, rents, iigaton fees, and, f assumed, insurance premiums, inerest on assessments, inerest on encumbrances,

and service contracts, shal be prorated as of COE or | Other:

Assessment Liens: The amount of any assessment, other than homeowner's association assessments, that is a lion as of the

‘COE, shallbe | paid in full by Seler | _ prorated and assumed by Buyer. Any assessment that becomes  ien after COE is
the Buyer's responsibiy.

IRS and ARPTA Reporting: Seller agrees to comply with IRS reporting requirements. I applicable, Sellr agrees to complete, sgn,
and deliver to Escrow Company a certiicate indicating whether Seller is a foreign person o a non-resident alien pursuant fo the
Foreign Investment in Real Property Tax Act (FIRPTA'). Buyer and Seller acknowedge that i the Seller is a foreign person, the
Buyer must wihhold a tax equal to 10% of the purchase price, urless an exemption applies.
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YEs NO
165 Are you awaro of any past orprosant crinking water poblems? Explain:
186,
167, At thers any altemats power systams saiving the Property? Ifyas, indicats type (Cheok allthat apply):
18, Solar || Wind || Generator || Othr
180, 1fyes, e you awars of any pastor pasant problams with the allamate power system(s)? Expain:
.
ENVIRONMENTAL INFORMATION
YEs NO
1. Aro you awars of any past or proseet issuos or problems with any of thefolowing on the Proparty? (Chock allthat appl):
7 Sol settementaxpansion | | Drainagigrads || Erosion || Fissures | Dampnessimoisture || Othar
7 Explan:
1 02 you avars o a past o procor sues o proloms i losoprosiiy o he Propry e o any of
175,
15 Erosion [ Fissures || Other
1.
1 NOTICE TO BUYER: THE ARIZONA DEPARTMENT OF REAL ESTATE PROVIDES EARTH FISSURE MAPS TO
1 ANY MEMBER OF THE PUBLIC IN PRINTED OR ELECTRONIC FORMAT UPON REQUEST AND ON ITS WEBSITE
180, AT wwwazro gov.
181, Are you awaro ifthe Proporty s subject 1o any presant or proposad ffets of any of e folowing? (Check al hat apply):
12 Aimortnoise [ Trafficnoise Rl ina noisa. | Neighborhood naiss -] Landtil (| Towiowaste isposal
181, Odors || Nuisances || Sandgravel cperatins | Other
184, Explain:
185, Are you awara it any porton of the Proparly has aver baen used as a “Clandestina drug laboratory” (manufacture of,
186, or storaga of, chemicals or aquipmant usad in manufacturing methamphatamine, cstasy or LSD)?
187, NOTICE TO BUYER: THE ARIZONA BOARD OF TECHNICAL REGISTRATION (BTR) MAINTAINS A LIST OF
188, UNREMEDIATED SITES AT www.azbir.gov. TO DETERMINE IF THE PROPERTY WAS ONCE ON THE LIST
180, BUT HAS BEEN REMEDIATED, CONTACT THE BTR AT 602:364-4945.
100, [] Arayou awara fthe Properly s located in the vicinfyof an airpot (mltary, publc, o private)?
o1, Explain:
12 NOTICE TO SELLER AND BUYER: PURSUANT TO ARIZONA LAW A SELLER SHALL PROVIDE A WRITTEN
100, DISCLOSURE TO THE BUYER IF THE PROPERTY IS LOCATED IN TERRITORY IN THE VICINITY OF A MLITARY
104, AIRPORT OR ANCILLARY MILITARY FACILITY AS DELINEATED ON A MAP PREPARED BY THE STATE LAND
196, DEPARTMENT. THE DEPARTMENT OF REAL ESTATE ALSO IS OBLIGATED TO RECORD A DOCUMENT AT THE
196, ‘COUNTY RECORDER'S OFFICE DISCLOSING IF THE PROPERTY IS UNDER RESTRICTED AIR SPACE AND TO
197, 'MAINTAIN THE STATE LAND DEPARTMENT MILITARY ARPORT MAP ON ITS WEBSITE AT wiww.azre.gov.
108, Aro you awaro of the presance of any ofthefollowing on the Propary, pastor prasent? (Checkal that appiy):
100, Asbesios || Radon gas | | Leackbasedpaint | | Pestiides || Underground storaga tanks || Fuslichemical sorage
S Explain:
E Aro you awaro i he Proporty s locatad within any o the folowing? (Chck all that apply):
) Suportund/ WQARF/ CERCLA || Wotiands area
B Are you awaro of any open mins shafisAunnels or abandonsd wells o ths Proparty?
204, fyes, dossibo location:
EY Are you aware i any portion ofthe Propery is i a flood plainAway? Explain:
208
B Are you aware of any porton o the Property aver having been floodsd? Explain:
B
£ Aro you awaro of any wator damage or wator leaks of any kind on tho Property? Explai:
210,
21, ‘Aro you awaro of any past orprosant meld growth on tho Propery? i yes, oxplai
22
>
Pl Selars Popety Do Suianert (905)
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owned by the Salle, the ollowing tems also e included intis sale:
ool and spa equipment (inciusing any mecharical or other cearing systems)
securty andlor fro systoms andior alarms

walar softaners

wator puifiation systems

‘Addiional axisting personal property included In this salo (f cheoked): || rofigorator || washar || dryer as dosoribod

Other:

‘Addiional axising parsonalproparty incuded shall not ba considared part of the Premises and shallbe iransferrad wih no monetary
Valu, and rea and clear ofalllens or snoumbrancss.

Fixtures and loasad lams NOT included:
IF THIS IS AN ALL CASH SALE, GO TO SECTION 3.

2. FINANCING
Pre-Qualfication: A completed AAR Pre-Cualfcation Form | | s | s not atiached hereto and incorporated heren by reference.

Loan Contingency: Buyor's obigaton to complsta his sas s coningant upon Buyor obtaining loan approval for the loan dssribod
in the AAR Loan Status Updata (LSU) form ithout Prir to Documant (*PTD") condltions no later than tres (3)days prior to e
COE Dato. I Buyer is unablo to obtain 1oan approval without PTD condiions, Buyor shall dsiver a notice of tho inabity o obtain
oan approval without PTD conditions to Sallr or Escrow Company o lator than th (3) days pror o 1he COE Dato.

Unfulfied Loan Contingency: This Contractshallbo cancalied and Buyer shall bo eniffld 10 a rotur of e Earmest Morey f aftor
diigent and good fathaffort Buyar is unabio o obtain loan approval wihout PTD condltions no later than thres (3) days prior to e
COE Data. Buyer acknowlodges that propaid tems pald ssparatoly ffom carnestmonsy are not efundable.

Interest Rate / Necessary Funds: Buyar agraas that () the inabity to obtaln loan approval dus to the falura o lock the Inerest
ata and “poinis” by Saparala wiiten agraament with the lander duing tha Inspacton Pariod or (i) the falurs to hava the down
paymant or other funds cua from Buyer neoassary to obtain tha loan approval without condtions and closa this transaction is not
an unfufiled loan contingancy.

Loan Status Update: Buyer shall daliver to Saller the LSU with at a minimum lines 1-40 completed describing the curent stalus
of tha Buyer's proposad loan within fiv (5) days afer Coniract acosptance and instuct lander to provids an updalad LSU to
Brokar(s) and Saller upon request.

Loan Application: Uless previously completad, during the Inspection Pariod, Buyor shall () complete, sign and dalfvor to the
landor a loan application and grant lander permission {0 accoss Buyr's Trimerged Residontial Crodit Foport; and (i) provide
tolondorall Intial fequested signed disclosures and Inital Requested Documentation listed in tho LSU on finos 32-35.

Loan Processing During Escrow: Buyar agross {0 diigantly work to obtain the loan and will prompty provido i lendor with all
adional documantation fequired. Buyer shall sign al loan documents no lator than throo (3) days prior to the COE Dato.

Type of Financing: | | Convantional | |FHA [ |VA | |USDA | | Assumpton | | Seller Canyback.
(ffinancingis to ba ofer than new financing, see aftached addandurm.)

Loan Costs: Al costs of btaining he loan shallbe paid by tho Buyer,Lnless othorwiss providad for herain.

Saller Concessions (F Any): in adcion t the ofar costs Sl has agraed to pay harein, Sele agreas o pay up to %
oftho Purchass Prico or . o Buyar's loan costs incuding pre-paids,impounds and Buyors o / scrow dosing costs.

VA Loan Costs: I ho avent of a VA loan, Sallr agross to pay the ascrow 0 and up o offoan costs ot
permitid to ba paid by th Buyer, in additon 1o the othar costs Salr has agraed o pay herain, inciuding Sefa’s Goncsssio.

Changes: Buyer shall immodiataly notity Salor of any changos in the loan program, financing tems, or landor descibod in the
Pra-Gualficaion Form if aachad harato or LSU provided withn fiva (5) days afer Cordract acoaptance and shall ony make any
such changos wilhout tho prior witan consent of Sallr if such changos do not adversaly affect Buyer's abity 1o obtai loan
approval wihout PTD condlllons, increasa Sallers dosing costs, or dalay COE

‘Appraisal Contingency: Buyer's bligation to complta i sall i contigent upon an apprasal of the Pramisas acceptable o fandar for
at last the purchase price. f he Premises fai to apprass for the purchase price in any appraisal roqured by lendar, Buyer has five 5)
days afto nofce of the appraised vala o cance i Coriract and racaiva a raund of he Eamast Monay of ha appraisal cotingenty
shallba waived.
‘Appralsal Foo(s): Appraisal Foa(s), when required by endar,shall bo paid by || Buyer | Sellr [ | Othr
Appraisal Foe(s) | aro || arsnot included in Seller Concossions, f applicatle.
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